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Insurance Asset
Management

Insurance ClOs are under
significant pressure to produce
returns within the context of
strict regulatory capital
standards. For third-party
institutional managers seeking
business from insurance
investment portfolios that
outsource asset management
functions, it is important to
take a holistic approach to
build relationships and
ultimately garner more assets.

Private Equity

Private equity has rebounded
from the global financial crisis
and slow economic recovery
to prove itself as a robust
model for improving
companies and delivering
attractive long-term returns.
This turnaround attracts a
growing amount of capital
from existing and new
investors globally.
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